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By James Schulze

This article discusses the growing solar opportunity and how buying aged-sales leads can increase your
success. It also provides insights on how solar companies can maximize their aged sales leads.

The solar industry has been growing at an enviable pace. According to the Solar Energy Industries
Association, the industry has experienced an average annual growth rate of 25% over the past decade.
The demand for solar energy solutions has never been greater. And, there is room to grow. More than
200 gigawatts (GW) of solar capacity has been installed across the U.S., a level that could provide
power for more than 36 million (25%) of the homes in the U.S. For business owners and sales
managers in small to medium-sized solar sales and installation companies, finding reliable and cost-
effective sales leads is critical to tapping into this opportunity.

Benefits of buying solar sales leads
Investing in solar leads can be highly beneficial. They allow solar installation companies to:
e Better reach their target audience

Solar leads are homeowners who have opted in to learn more about solar installations. They are pre-
gualified and targeted, ensuring that youa??re reaching an audience interested in solar solutions.

e Be more time efficient

Buying solar leads saves time on initial lead generation efforts, allowing your sales team to focus more
on closing deals.

e Scale their business
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Solar leads can be purchased in volumes that match your business needs, providing flexibility and
scalability.

Real-time vs. aged solar leads

There are many types of sales leads in the solar space, including real-time and aged leads. While real-
time solar leads are highly sought after for their immediate relevance and quicker wins, they come at a
higher cost.

Aged solar leads are leads that were generated but not immediately used or contacted. These leads
can be several days to months old but still hold value for businesses looking to expand their customer
base. Many homeowners take significant time in deciding whether or not to take on a solar installation
project, making aged leads particularly relevant in the solar space.

Why buy aged solar leads?
Investing in aged solar leads can offer your company many benefits, including:

1. Cost-effectiveness: Aged-solarleads-are less expensive than real-time and exclusive leads. This
lower cost can reduce your overall cost per acquisition (CPA).

2. High volume available: Purchasing aged solar‘leads in-bulk allows you to contact more potential
customers, increasing the chances of conversion.

3. Opportunity to nurture: Aged solar leads offer an excellent opportunity for nurturing campaigns.
The relatively long sales cycle for solar projects may require significant nurturing. With the right
approach, these leads can be warmed up and converted into loyal customers.

For more details on the advantages of aged solar leads, visit The Leads Warehouse.

Strategies for maximizing aged solar leads

To make the most of aged solar leads, consider these strategies:

1. Personalized outreach: Customize your communication to address the specific needs and
interests of each lead. Personalized emails or phone calls can significantly increase engagement
rates.

2. Follow-up: Consistent follow-up is key. Many aged leads may not respond initially, but persistent
and strategic follow-up can lead to successful conversions.

3. Provide value: Share valuable information and insights about solar energy, rebates, and cost
savings. Educate your leads to build trust and demonstrate your expertise.

4. Leverage technology: Utilize CRM systems to manage and track your leads efficiently.
Automation tools can help in scheduling follow-ups and sending personalized content.

5. Segment your leads: Not all aged leads are the same. Segment your leads based on their level
of interest, demographics, and previous interactions to tailor your marketing efforts effectively.

Common concerns with buying sales leads

Despite the compelling case to buy aged solar leads, some solar installation companies are reluctant to
purchase them. Selecting the right leads provider will alleviate many of these concerns:
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e a??Past marketing efforts didna??t work, how do | know these will?&7?+

Select a leads provider who can share with you past successes and case studies. Tap into their
knowledge of how other solar companies have benefited from aged leads and request testimonials.

e 4?7?Are these leads reliable and consistent?a?e

Partner with a reputable leads provider like The Leads Warehouse, known for offering high-quality aged
solar leads. Ensure that the leads you purchase are sourced ethically and come with accurate
information.

e 4??14a?7?m skeptical due to previous negative experiences.a?e

Start with a small test order to evaluate lead quality. Use this initial order to refine your approach and
build confidence in the lead source.

Get started on growing-your solar sales with aged leads

Aged solar leads represent a valuable-resource for solar sales professionals looking to cost-effectively
expand their customer base. By employing strategic-outreach, personalized communication, and
consistent follow-up, these leads can be transformed into-profitable, opportunities. With the solar
industry continuing to grow rapidly, investing in aged leads can provide a‘competitive edge and
contribute to sustainable business growth.

If you would like more information on how you can grow your solar installation sales in this environment,
give The Leads Warehouse a call at 1-800-884-8371 or visit our website at
https://theleadswarehouse.com.
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